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CONDENSED INTERIM GROUP MANAGEMENT REPORT FOR THE SIX MONTHS ENDED JUNE 30, 2021

1. Economic Environment
a) Economic developments

Despite renewed pandemic-related impairments, the global economy remained on an upward trajectory in the
first six months of 2021. These impacts of the pandemic were largely confined to the service sectors, with indus-
trial production and global trade continuing to expand strongly until spring. However, their upswing has recently

been slowed by supply bottlenecks and logistical problems.!

German economy increasingly recovering from the effects of the Corona pandemic. After the Corona crisis led
to a renewed decline in economic output of -2.0% in the first quarter 2021 the German economy recovered again
in the 2nd quarter with a 1.6% GDP-growth. Compared to Q4 2019, the quarter before the Corona crisis began,

economic output was still 3.3% lower.?

With a GDP growth of 1.6% the US economy could also recover after a decline of -1,5% for the GDP in the first
quarter 2021. With this, the economic output of the US economy returned to pre-pandemic levels in the second

quarter of 2021, with GDP exceeding the pre-pandemic level by 0.8%.3

In the European Union GDP growth turned positive in the second quarter of 2021, to 1.9%, after declines by -

0.1% in the previous quarter.?

b) Industry environment

Most companies in space industries performed robustly despite the continuing COVID-19 pandemic, providing
further confirmation that the industry remains insulated from short-term economic turmoil, primarily due to the

fact that their business rests on long-term government contracts.®

Despite the upheaval caused by the pandemic, laser communication remains a key strategic factor for many
market participants, including governments players as well as multinational commercial aerospace firms. Com-
mercial activity has picked up significantly, especially in the US, which has decided to broadly deploy laser com-
munication in low Earth orbit (in following “LEQ”). The SDA (Space Development Agency) has designated optical
inter-satellite links as a critical technology. Laser communication terminals will be key components of future

satellite constellations in low Earth orbit deployed by the Department of Defense.

Over the past decade, the laser communication market has started to take shape, driven by rapid technological
developments in the space industry.. While government remains a critical driver for further expansion of global
space activities, a number of well-funded technology companies, such as Elon Musk’s SpaceX, have developed
formidable commercial space capabilities. At the same time, as private sector space capabilities increase, gov-
ernments have begun to realize the value of the private commercial space industry and have become increasingly
supportive and reliant on private companies to catalyze innovation and advance national space objectives. The

combination of increased access to capital, economies of scale, and open innovation models has driven rapid

1KIEL INSTITUTE, Economic Outlook, World Economy Summer 2021

2 https://www.destatis.de/DE/Presse/Pressemitteilungen/2021/08/PD21_398 811.html

3 https://www.oecd.org/economy/gdp-growth-second-quarter-2021-oecd.htm

4 https://www.oecd.org/economy/gdp-growth-second-quarter-2021-oecd.htm

5 https://spacenews.com/defense-market-a-safe-haven-for-space-companies-during-pandemic/



growth in the commercial space market in recent years. We believe that the global space industry is at an inflec-
tion point today, transitioning from a phase of discovery to phases of deployment and commercialization. We
consider these developments in the broader space economy as crucial for the market for our industrialized laser

communication equipment to take shape and fully materialize.

Current demand for laser communication is predominantly driven by both government organizations and com-
mercial players seeking to establish LEO space communication networks. The U.S. government has been the
strongest proponent to date of aerospace network capabilities and has made the development of government
space architectures using large-scale LEO constellations a priority. As privacy and security of military communi-
cation is a critical requirement for defense communications, governments seek to leverage the superior capabil-
ities of laser communication to enable secure and stealth data exchange, battlefield connectivity, intelligence,
surveillance and reconnaissance (“ISR”) data distribution and teamed systems of systems. In the future, such
government space architectures are expected to move to multi-orbit “proliferated” constellations (i.e., large

constellations of small satellites), particularly those based in LEO.

Just as the internet was initially developed as a defense communication network before evolving to diversified,
commercial applications, we believe aerospace communication networks will serve not just government but also
industry and consumer needs over the medium-term, presenting a significant market opportunity. We believe
that we are currently in the early phase of a multi-decade rollout of laser communication capabilities in aero-
space communication networks, which will lead to more widespread use across commercial applications such as
broadband satellite, data relay, Earth observation and in-orbit data processing services. As a result, we believe
that the initial deployment of our products in the government market provides a foundation for our presence in
the commercial market and believe that validation from our government customers will help position our prod-

ucts for future large-scale deployment.

2. Business Performance

Mynaric attained its operational objectives for the first half of 2021, including particularly the inauguration of its
serial production facility, expansion of its footprint in the United States and scoring successes with existing and

new lead customers. The Management Board is thus satisfied with the results of Company operations.

Management has a favorable view of the Company’s positioning, supported by the following key competitive

factors:

Serial production

Mynaric celebrated the opening of its first dedicated serial production facility designed to produce laser commu-
nication equipment for the aerospace sector at scale. The facility is located in the immediate vicinity of Mynaric’s
headquarters at the special research airport Oberpfaffenhofen near Munich, Germany. Its size, layout and pro-
cesses have been set up with a specific focus on scalable production adaptable to the dynamic development
expected from the laser communications market and demand across distinct market verticals. Lean manufactur-
ing principles drove the design of the 1,600m? facility whose part flow, workstations, final assembly, and testing
capabilities are optimized for efficiency and high throughput production. With the opening of the new production
facility Mynaric continues to execute its strategy to build industrial capabilities required for the large volume
deployment of laser communication products in proliferated aerospace networks. Mynaric follows a unique ap-
proach to supply chain and procurement focused on the reduction of critical supplier dependencies and risks

associated to production ramp-up while maintaining its competitive advantages and securing its market position.



U.S. expansion

Mynaric expanded its U.S footprint by opening an office in the Washington D.C. area to place its team closer to
U.S. government organizations driving the adoption of laser communication. The company hired a range of well

experienced individuals from the aerospace industry to lead its U.S. sales and business development activities.

The company also committed to produce electronic systems directly in the U.S., expanding its existing capabilities
in the Los Angeles area. Specifically, Mynaric will establish assembly, integration and test capabilities for elec-
tronic components and ensure these components can be fully sourced, designed and built in the United States,
without leaving the country until customer delivery. This commitment will result in further expansion of My-
naric’s footprint and jobs created in the United States adding to existing facilities in Los Angeles alongside its
Washington D.C. office. Mynaric’s current facilities in the U.S. already include cleanroom environments, test
equipment areas and general office space. The California expansion is designed to accommodate the needs of

security-sensitive U.S. customers.

Successes with new and existing customers

Mynaric has achieved the industry’s first over-the-air transmission using an optical inter-satellite link (OISL) ter-
minal communicating with an independently built testbed both of which are compliant with the SDA’s optical
inter-satellite link standard. The demonstration was composed of a set of optical and electronic tests character-
izing Mynaric’s CONDOR optical inter-satellite link product. The successful demonstration is confirmation that
Mynaric’s product are downward compliant with the SDA OISL Standard, thus ensuring baseline compatibility
with products of other OISL vendors implementing the same standard. The demonstration was conducted for a

customer who is under contract with the SDA.

Mynaric and Spacelink agreed on the framework of a new partnership to expand Mynaric’s laser communication
product portfolio for use in Spacelink’s data relay network including the sale of laser communication products
for utilization on satellites in low and medium Earth orbit. The strategic relationship will help drive forward the
Spacelink satellite relay service, which provides secure, continuous, high-capacity communications between low
Earth orbit spacecraft and the ground. Mynaric’s product portfolio was a natural choice as it meets Spacelink’s
programmatic requirements, provides high performance, and is fully compliant with the OISL Standard driven by
the Space Development Agency. Mynaric was selected as a supplier to support Spacelink’s mission given its in-

dustrialized approach towards the production of advanced laser communication products.

Mynaric and Cloud Constellation announced that they have signed a Memorandum of Understanding (MoU) to
use Mynaric’s laser communication products to connect Cloud Constellation’s LEO satellites via highly secure,
high-performing Optical Inter-Satellite Links. Cloud Constellation is developing a LEO constellation known as
SpaceBelt to provide Data-Security-as-a-Service (DSaaS) and further secure cloud storage and management ser-
vices, while leveraging laser communications technology to move data securely between the satellites. OISLs are
a cornerstone of the SpaceBelt architecture and a requirement for high-speed, reliable communications to trans-

fer cloud-stored data in space to anywhere on the globe.



Financial Targets

In the first half of 2021 new orders increased significantly, primarily from customers in the US. Mynaric achieved

arevenue increase of €1,259 thousand to €1,349 thousand compared to the first half of 2020.

As budgeted, investments made in fixed and intangible assets went down slightly to €5,974 (six months ended
June 30, 2020: €6,500 thousand). This was due to the completion of the development of our capitalized Air-
technology in June 2020 and Space-technology in March 2021, which resulted in a decline of the investments in
intangible assets to €2,496 thousand (six month ended June 30, 2020: € 4,755 thousand). Opposed to this, the
investments in property, plant and equipment rose to €3,478 (six month ended June 30, 2020: €1,745 thousand)
because of the preparation of the serial production facility in Oberpfaffenhofen near Munich, Germany and the

investments made in the Mynaric USA facilities.

In order to secure the liquidity and financials needs of the expansion of the business of the Mynaric-Group, the
Mynaric AG has announced plans to pursue an initial public offering (IPO) and listing in the United States. The
decision follows the increasing interest in the space industry with new entrants offering disruptive technologies
for the larger communications market and government connectivity. The contemplated IPO and listing in the
United States is intended to improve Mynaric’s access to U.S. capital markets as Mynaric executes its strategy to
industrialize laser communication products. Mynaric plans to use the expected proceeds from such offering to
fund the further development of its technology and products and the continued expansion of its production

capabilities.

Overall, Mynaric attained most its corporate objectives for the first half of 2021. The Management Board is thus

satisfied with the results of Company operations.

3.  Group Financials

a) Net assets®

Total assets decreased by €14,489 thousand for the Mynaric Group during the period under review to €72,087
thousand (December 31, 2020: €86,576 thousand).

Non-current assets went up to €40,822 thousand (December 31, 2020: €36,260 thousand) in part through ongo-
ing investment in intangible assets totaling €2,496 thousand (six months ended June 30, 2020: €4,755 thousand),
most of which represents capitalized development costs. The investments in development costs decreased pri-
marily due to the completion of the development of AIR technology in June 2020 and SPACE technology in March
2021. Investments were also made to expand production capacity. Other investments made into IT infrastructure
and office equipment. This involved total additions to property, plant and equipment in the amount of €3,478
thousand (six months ended June 30, 2020: €1,745 thousand) for the six months ended June 30, 2021. As a result
of the moving into an additional rented sales office in Washington DC, USA additions to right-of-use assets in the
amount of €442 thousand (six months ended June 30, 2020: €0) were recognized. Non-current assets increased
to 56.6% of the balance sheet total (December 31, 2020: 41.9%).

Current assets decreased by €19,053 thousand to €31,264 thousand (December 31, 2020: €50,317 thousand).
This mainly reflects decreased Cash and cash equivalents which went down by €24,754 thousand to €18,444

6 The comparative information is restated to correct the errors. See Notes 18 in Notes to Financial statements.



thousand (December 31, 2020: €43,198 thousand), which was offset by increase in inventories and other finan-
cial and non-financial assets. Cash and cash equivalents decreased as a result of the ongoing investments made
in the developments of our products, the expansion of our production capacity and IT infrastructure and the
preparations for pre-serial production. The later led to a 73.4% rise in inventories up to €9,071 thousand (De-
cember 31, 2020: €5,230 thousand). The increase in other financial and non-financial assets to €3,749 thousand

(December 31, 2020: €1,338 thousand) was partially due to increased advance payments for inventory.

b) Equity and liabilities’

Total equity decreased from €70,708 thousand to €54,771 thousand in the first six months of 2021. The equity
ratio thus declined to 76.0% (December 31, 2020: 81.7%), reflecting the incurred loss of €16.077 thousand for
the six months ended June 30,2021. This resulted in an increased accumulated deficit of €63.367 thousand (De-
cember 31, 2020: €47,290 thousand). Increased share capital and capital reserve resulting from a conversion of
the convertible bond €5,500 thousand into shares of Mynaric AG on January 14, 2021. As a result, the prepaid
share reserve shown in the previous year's restated financial statements with an amount of €5,500 thousand

was transferred to the subscribed capital and the capital reserve.

Non-current liabilities decreased to €6,848 thousand (December 31, 2020: €6,972 thousand), mainly reflecting
the €147 thousand decrease in non-current lease liabilities, down to €6,654 thousand (December 31, 2020:
€6,800 thousand).

Current liabilities rose to €10,468 thousand (December 31, 2020: €8,896 thousand), primarily due to increased
trade and other payables as a result of the preparations for serial production. Current liabilities increased to
14.5% (December 31, 2020: 10.3%) of the total assets.

In the first six months of 2021 the Mynaric Group had a cash outflow of €24,780 thousand (six months ended
June 30,2020: €2,210 thousand)

Cash flow from operating activities fell to €-18,220 thousand (six months ended June 30,2020: €-7,854 thou-
sand). This was primarily due to the increased net loss recorded for the first months of 2021 of €-16,077 thousand
(six months ended June 30, 2020: €-7,053 thousand). Cash outflows for inventories also increased to €-3,839
thousand (six months ended June 30, 2020: €-2,954 thousand) in connection with preparations for serial produc-
tion. Cash outflows for other assets also rose to €-2,448 thousand (six months ended June 30, 2020: €-1,080

thousand), reflecting higher sales tax refunds due, advance payments and deferred items.

These outflows were partially offset by a 135.7% increase in depreciation to €1,920 thousand (six months ended
June 30, 2020: €814 thousand), primarily due to the completion of the development of AIR technology in June
2020 and SPACE technology in March 2021 and start of depreciation of these technologies. Other offsetting ef-

fects resulted from trade receivables and trade and other payables.

For the first six months of 2021, cash outflow from investing activities increased only slightly by €371 thousand
to €5,972 thousand (six months ended June 30, 2020: €5,601 thousand), due to ongoing expansion of develop-
ment and production capacity. As a result, cash outflows for investments in property, plant and equipment in-
creased by € 1,837 thousand to €3,467 thousand (six months ended June 30, 2020: €1,630 thousand). Due to

completion of the development of our capitalized Air-technology in June 2020 and of the Space-technology in

7 The comparative information is restated to correct the errors. See Notes 18 in Notes to Financial statements.



March 2021, the cash outflows for intangible assets decreased significantly by €2,243 thousand to €2,505 thou-
sand (six months ended June 30, 2020: €4,748 thousand).

Cash flow from financing activities for the first six months on 2021 decreased to €-588 thousand (six months
ended June 30, 2020: €11,244 thousand). Prior year financing activities include the proceeds from capital in-
crease during six months ended June 30, 2020 (€11,627 thousand). Cash outflows to redeem lease liabilities
increased to €504 thousand (six months ended June 30, 2020: €335 thousand) due to the newly concluded real

estate leases decreased the cash flow from financing activities.

Considering currency differences, cash and cash equivalents decreased by €-24,754 thousand to €18,444 thou-
sand (December 31, 2020: €43,198 thousand) in the first six months 2021.

In view of the Group’s continuing robust growth and further expansion of production, Mynaric AG is evaluating

the options of further stock and bond offerings as well as further subsidy possibilities.

c) Earnings®

For the six months ended June 30, 2021, Mynaric recorded a rise in revenue up to €1,349 thousand (six months
ended June 30, 2020: €90 thousand). Revenue from the US market was up sharply amid successful customer
acquisition efforts. The Company’s order book situation is of particular note, which improved again versus the

previous period.

Other own work capitalized, consisting for the most part of capitalized development costs, declined by €2,281
thousand to €2,471 thousand (six months ended June 30, 2020: €4,752 thousand) as the result of the completion
of the development of our capitalized Air-technology in June 2020 and of the Space-technology in March 2021.

The change in inventories of finished goods and work in progress increased to €988 thousand (six months ended

June 30, 2020: €740 thousand), reflecting the preparations for serial production.

Cost of materials increased by €1,909 thousand to €4,431 thousand (six months ended June 30, 2020: €2,522
thousand) due to preparations for pre-serial production. Additional hiring led to the number of employees in-
creasing to 214 as of June 30, 2021 (June 30, 2020: 146), causing increase in personnel expenses to €10,812
thousand (six months ended June 30, 2020: €7,585 thousand).

Depreciation and amortization increased by €1,102 thousand to €1,916 thousand (six months ended June 30,
2020: €814 thousand) due to the investments made in expansion in 2020/2021 and initial amortization of the

completed Air technology and Space technology.

Other operating expenses rose to €4,160 thousand (six months ended June 30, 2020: €2,146 thousand), primarily

in connection with the further expansion of Mynaric Group development-, production- and IT-capacity.

The operating loss (EBIT) increased to €16,240 thousand (six months ended June 30, 2020: loss €7,034 thousand)
due to the expansion of development-, production- and IT-capacity and the hiring of additional staff in the first

six months of 2021.

Net finance costs rose to €163 thousand (six months ended June 30, 2020: €-19 thousand), mainly due to foreign

exchange gain of €170 thousand (six months ended June 30, 2020: €36 thousand loss).

8 The comparative information is restated to correct the errors. See Notes 18 and 19 to the interim consolidated financial
statements.



For the first six months of 2021, a net loss was equal to €16,077 thousand (six months ended June 30, 2020:
€7,053 thousand).

4. Risks and Opportunities; Forecast
a) Risk report

The Mynaric Group is exposed to various risks as part of the conducting of its business. Internal control and
monitoring systems have been implemented to better identify and manage these risks. The early identification

of such risks enables the Company to promptly implement countermeasures.

Mynaric’s goal is to develop laser communication from a niche technology into a mass-use industrial application,
and accordingly perceives its risk exposure to be that typical of companies seeking to establish new high-tech
products in a cutting-edge market. Since initial establishment, Mynaric has made steady progress in containing
various risks and optimizing risk management. In view of the risk monitoring and control mechanisms in place,
Management believes that Mynaric is well capable of managing its residual risk exposure. Prudent liquidity risk
management means being able to meet obligations when due at any time and, beyond that, maintaining suffi-
cient cash and cash equivalents for unplanned expenditures. Management applies rolling forecasts to monitor
cash and cash equivalents based upon expected cash flows. This is generally done centrally for the Group. To
ensure the Group’s solvency and its viability as a going concern, it is necessary to implement the adapted profit
and liquidity planning for the years 2021 and 2022 and to ensure that financing is provided on an as-needed basis
in the form of debt or equity capital. The capital increases and issuance of convertible bond in the fiscal year
2020 resulted in a material improvement of liquidity and a significant reduction of the liquidity risk exposure. On
September 15, 2021, the Group entered into a credit agreement of approximately €25 million. The loan agree-

ment has a maturity date of March 31, 2022 subject to an option for a one-time extension for three months.

We have planned significant increases in revenue and cash flows in fiscal 2022 as it ramps up its commercial
production of CONDOR and HAWK terminals. While some of the revenues planned for fiscal 2022 are subject to
firm contractual commitments, significant amounts are not or are based on management’s expectations that
more than the contractually agreed minimum number of terminals will be ordered by the respective customers.
Furthermore, management is actively pursuing multiple commercial opportunities to sell its CONDOR and HAWK
terminals to an expanding customer base. In light of the uncertainties associated with realizing its operational
plan, management is actively pursuing various additional funding options including both equity and debt financ-
ing. The primary focus of management is on completing an IPO in the United States which management believes
would provide sufficient financing for at least the foreseeable future. Simultaneously, management is also in
discussion with a variety of other potential investors which are in varying stages; however, none of these have
yet been firmly committed to as of the date of these financial statements. While management believes it will be
successful in obtaining additional financing in a timely manner to fund its operational and financial obligations,
specifically through an IPO, the factors described above represent material uncertainties that may cast significant
doubt on the Group’s ability to continue as a going concern and, therefore, the Group may be unable to realize

its assets and discharge its liabilities in the normal course of business.



b) Opportunities

Laser communication technology is expected to be deployed in satellite mega-constellations to enable high-
throughput data transmission between satellites, forming large-scale optical meshed networks in space. The
technology is further expected to be adopted in security-sensitive airborne applications. Hence, Mynaric is ex-

cellently positioned with its laser communication products in the aerospace network market.

The government sector has historically been a first mover in deploying next generation technologies and has
been an early adopter of laser communication in both the space and airborne markets. In the United States,
recent government efforts to develop and deploy laser communication are driven by the U.S. government’s vi-
sion of CJADC2 (Combined Joint All-Domain Command & Control), the ultimate goal of which is to digitally con-
nect all elements of the U.S. military across all five warfighting domains, consisting of air, land, sea, space and

cyberspace.

In its Government and Military Satellite Communications Report released in November 2020, Northern Sky Re-
search noted that total revenue in the government and military satellite communications market increased in
2019/2020 despite the challenges related to COVID-19, projecting a figure of USD 93 billion to be reached by
2029.°

The most prominent government projects currently deploying laser communication are the SDA’s NDSA, a pro-
posed multi-layered network of small satellite constellations primarily in LEO, and DARPA’s Blackjack program,
which aims to develop and validate the critical elements for a global high-speed network in LEO providing for
highly connected and resilient coverage, both of which are part of the CJADC2 program. There are numerous
additional government programs in the airborne market focusing on the development of connected systems and

shared networks based on different communication technologies, including laser communication. *°

We believe that these government programs, most of which are driven by the U.S. government, are crucial for
the ongoing development and implementation of aerospace communication networks in general, and laser com-

munication systems specifically.

Commercial satellite connectivity adds to this governmental market and is driven by the demand for more robust,
reliable, and resilient connectivity and significantly increased bandwidth. Northern Sky Research (NSR) has pro-
jected that sales of inter-satellite laser communication links will generate total revenue of USD 3.8 billion be-
tween the years 2020 and 2029 on sales volume of over 11,000 units!!. We expect the market growth to exceed
these figures considering the number of already proposed satellites within this timeframe is a multiple of that
and each satellite is expected to require typically four units each. Key market participants like SpaceX, Amazon
and OneWeb are already actively expanding constellation projects into the thousands or tens of thousands of
satellites, or soon will be. Laser communication technology is critical for constellation operators, representing a

major business opportunity for Mynaric.

We believe that laser communication will eventually be attractive to a wide range of diversified markets across
a number of industries. For example, we believe that laser communication will offer significant advantages for

high quantity loT connectivity involving significant volumes of devices and for private optical mesh networks and

9 https://www.nsr.com/research/government-military-satellite-communications-17th-edition/
10 https://crsreports.congress.gov/product/pdf/IF/IF11493
11 https://www.nsr.com/nsr-report-constellations-drive-a-3-8-billion-opportunity-for-optical-satcom-equipment/
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backbone connectivity for industries such as aviation. In addition, laser-enabled quantum key distribution (QKD)
from space to on premise optical ground stations may offer widely accessible data security. Laser communication
may also play a key role for broadband connectivity through high-altitude platforms (including balloons and
drones) functioning as semi-permanent telecommunication platforms in the stratosphere providing regionally

limited and/or temporary broadband services comparable to Facebook’s Project Aquila or Google’s Project Loon.

The Mynaric Group occupies a high-innovation market segment that holds significant growth opportunities. We
believe that overall the market will continue to develop in ways favorable for Mynaric over the long term, and

accordingly foresee continuing business growth.

We believe that the ability to manufacture laser communication terminals at scale will be a key differentiator as
laser communication proliferates. We have made significant investments in our manufacturing infrastructure
and have demonstrated a proven ability to manufacture both our CONDOR and HAWK terminals. Our recently
completed production facility in Germany has state-of-the-art capabilities, which we believe provide an ad-

vantage versus our competitors.

While laser communication is in the early stages of development, we expect to benefit from our strong technical
expertise and first mover advantage in industrializing laser communication technology, paving the way for large-
scale deployment. We are deeply engaged with pioneering customers and well-positioned in the government
market with respect to both of our flagship products, our CONDOR inter-satellite link terminal and HAWK air-

borne terminal.

c) Forecast

Economic Forecast

The upswing of the global economy is continuing, but the momentum has weakened, because of new Covid-19
surges and supply chain issues. In view of the highly contagious delta variant of the virus new waves of infection
in the coming months are expected, with a noticeable impact on the economy especially where vaccination rates
are still low. Pandemic outbreaks in critical links of global supply chains have led to longer than expected supply
disruptions, which has increased inflation in many countries. Overall, risks to the economic outlook have in-
creased. However, as vaccination progresses and the associated risks of infection are reduced, conditions are
likely to improve further in the coming months, although the approach to a normal level of business activity is

likely to take longer than expected.t?

Despite this, the IWF (International Monetary Fund) expects a growth of the global economy for 2021 of 5.9 %
which is more than sufficient to recover the shrink of -3.1% in last year. For 2022 the growth of the global econ-

omy is projected by the IWF at 4.9 %.13

For the German economy the growth prospects for 2021 have been revised down to 3.1% reflecting supply dis-
ruptions which led to shortages of key inputs weighing on manufacturing output. In contrast to this, the expected

growth for 2022 have been revised upward to 4.6%.%*

12 )\WF, World economic outlook, Oct. 2021
13 |WF, World economic outlook, Oct. 2021
14 |\WF, World economic outlook, Oct. 2021
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The growth of the economy of the United States also has been adjusted down for 2021 to 6.0% due to large
inventory drawdowns in the second quarter, in part reflecting supply disruptions, and softening consumption in

the third quarter. For 2022 a growth of 5.2% is expected.’®

The economy of the EURO-Zone is expected to expand by 5.0% in 2021 and 4.3% in 2022.%¢

Forecast industry environment

We believe that the increasing need for fast, secure and ubiquitous network connectivity opens up significant
growth potential for laser communication in the near- to medium-term. Current demand for laser communica-
tion is predominantly driven by government needs, with the U.S. government spearheading the adoption of laser
communication technology. MarketsandMarkets estimates that the military communications market, one of the
fastest growing defense segments, is expected to account for approximately $40.6 billion in spending by 2025, Y’

with total global defense spending reaching more than $2.1 trillion by 2025.%®

While government funding is currently driving laser communication demand, we see increasing activity in the
commercial market. In particular, we expect the space segment to grow, as space-enabled broadband connec-
tivity has become central to businesses and individuals. To keep pace with growing demand from underserved
regions and an increasing number of applications, network operators will need to look beyond terrestrial infra-
structure. The inherent capabilities of laser communication technology can help network operators address
these key challenges. For example, by establishing laser-enabled optical mesh networks through satellites in LEO
or MEO, laser communication may enable such satellites to perform as virtual cell towers connecting various
devices, such as ships, aircraft, cars, satellites, trains and even terrestrial cell towers, providing hundreds of kilo-
meters of coverage radius per network node compared to only a few kilometers provided by terrestrial cell tow-
ers. According to Grand View Research, the aggregate telecommunication services market is expected to increase
to approximately $2.2 trillion by 2025 and, according to investment manager ARK Invest, the satellite broad-

band market is expected to reach $50 to $100 billion in the medium term. %°

Forecast Mynaric — government market

In connection with the SDA’s NDSA, in September 2020, we were awarded the first part of an expected multi-
million Euro contract in the mid-seven-digit range for the delivery of our CONDOR terminals. In August 2021 the
SDA issued a request for proposal for acquisition of 126 satellites equipped with four optical communications
terminals each for which Mynaric submitted multiple bids to several satellite manufacturers. The SDA announced

that contract awards are expected in early 2022.%*

In October 2020, we were selected by Telesat to supply multiple units of our CONDOR terminals for Telesat’s

work on DARPA’s Blackjack program. Our CONDOR terminals are scheduled to be delivered in the second half of

15 |WF, World economic outlook, Oct. 2021

16 |WF, World economic outlook, Oct. 2021

17 https://www.marketsandmarkets.com/Market-Reports/military-communications-market-66198542.html

18 Based on our assumption of a compound annual growth rate of 2%, based on historical growth rates published by the
Stockholm International Peace Research Institute.

19 https://www.grandviewresearch.com/industry-analysis/global-telecom-services-market

20 https://research.ark-invest.com/hubfs/1_Download_Files_ARK-Invest/White_Papers/ARK%E2%80%93Invest_Big-
Ideas_2021.pdf

21 https://sam.gov/opp/4dc7bce3c9924d2c81901caa9b07938e/view
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2021 to Lockheed Martin, which is acting as DARPA’s system integrator. As part of our engagement in the Black-
jack program, we agreed to establish the industry’s first laser communication interoperability laboratory in Los
Angeles that will simulate conditions in space to test interoperability between different vendors’ terminals. In
Q3 2021 DARPA announced the Space-Based Adaptive Communications Node (Space-BACN) program that aims
to create a low-cost, reconfigurable optical communications terminals that adapt to most optical intersatellite
link (OISL) standards. The 40-month program utilizes a simplified and accelerated solicitation process and expects

to issue initial contract awards in Q4 2021.%2

In 2020, we received an order for two of our HAWK terminals from a U.S. aerospace and defense customer,
introducing our HAWK product to the U.S. government market, which were delivered in the fourth quarter of
2020. In October 2021 successful flight tests were conducted. Through this partnership, we believe that we are

well-positioned to successfully introduce our HAWK terminal to other U.S. government programs.

In October 2021, Mynaric and the European company H3 HATS announced the successful start of a joint demon-
stration campaign to showcase laser communication capabilities for high-altitude long endurance aircraft using
industrialized optical communications terminals. Initial flights of the campaign demonstrated key performance
criteria of Mynaric’s HAWK product in pre-series production onboard one of H3 HATS' aircraft. The partnership
between Mynaric and H3 HATS foresees an expansion of HAWK'’s suitable mission envelope in upcoming flights

and joint customer demonstrations going forward.

We believe that by positioning ourselves well within initial government programs in both the space and airborne
markets, we will be poised to take advantage of future government initiatives in the U.S. and the other geogra-

phies in which we operate.

Forecast Mynaric — commercial market

Well-funded aerospace companies such as SpaceX (Elon Musk), OneWeb, Telesat and Kuiper (Amazon) have
committed substantial resources to deploying satellite mega-constellations, which are expected to be connected
with each other through OISLs. SpaceX already has a number of Starlink satellites equipped with OISLs in orbit
and has started to equip all future Starlink satellites with lasers from Q3 2021.23 OneWeb announced in March
2021 that its second generation of satellites will use OISLs for interconnection.? Canadian-based Telesat, an
established satellite operator, and Kuiper (Amazon), have announced that they are working on a high-speed, low-
latency broadband network. Telesat awarded Thales-Alenia Space with the manufacturing of the satellite con-

stellation that will utilize laser communication capabilities.?®

As a result of our government track record and our first mover advantage, we have been able to secure initial
wins in the commercial market. In May 2021, we signed an MoU with Cloud Constellation, a constellation builder
seeking to deploy OISLs in its planned LEO-based constellation. On July 30, 2021, we entered into a definitive
agreement with Spacelink, a commercial constellation builder seeking to develop a MEO-based constellation

that deploys OISLs to relay data for space systems in LEO. Under the Spacelink agreement, we have agreed to

22 https://www.darpa.mil/news-events/2021-09-13

23 https://www.satellitetoday.com/broadband/2021/08/26/next-starlink-satellites-will-have-inter-satellite-links-shotwell-
says/

24 https://www.capacitymedia.com/articles/3827854/oneweb-plans-optical-links-for-next-generation-of-satellites

25 https://www.thalesgroup.com/en/worldwide/space/press-release/thal